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Statements contained herein relating to matters that are no t historical facts are forward-looking statements
reflecting PPG’s current view with respect to future events and financial performance. These matters
within the meaning of section 27A of the Securities Act of 193 3, as amended, and section 21E of the
Securities Exchange Act of 1934, as amended, involve risks a nd uncertainties that may affect PPG’s
operations, as discussed in PPG’s filings with the Securiti es and Exchange Commission pursuant to
Sections 13(a), 13(c) or 15(d) of the Exchange Act, and the ru les and regulations promulgated thereunder.
Accordingly, many factors could cause actual results to dif fer materially from the forward-looking
statements contained herein. Such factors include global e conomic conditions, increasing price and
product competition by foreign and domestic competitors, f luctuations in cost and availability of raw
materials, the ability to maintain favorable supplier rela tionships and arrangements, difficulties in
integrating acquired businesses and achieving expected sy nergies therefrom, the realization of anticipated
cost savings from restructuring initiatives, economic and political conditions in international markets, the
ability to penetrate existing, developing and emerging for eign and domestic markets, foreign exchange
rates and fluctuations in such rates, the impact of future le gislation, the impact of environmental
regulations, unexpected business disruptions, and the unp redictability of existing and possible future
litigation, including litigation that could result if the a sbestos settlement discussed in PPG’s filings with the
Securities and Exchange Commission does not become effecti ve. However, it is not possible to predict or
identify all such factors. Consequently, while the list of f actors presented here and in PPG’s Form 10-K for
the year ended December 31, 2009 are considered representat ive, no such list should be considered to be
a complete statement of all potential risks and uncertainti es. Unlisted factors may present significant
additional obstacles to the realization of forward-looking statements. Consequences of material
differences in results compared with those anticipated in t he forward-looking statements could include,
among other things, business disruption, operational prob lems, financial loss, legal liability to third parties
and similar risks, any of which could have a material adverse effect on PPG’s consolidated financial
condition, results of operations or liquidity. All informa tion in this presentation speaks only as of
November 30, 2010, and any distribution of this presentatio n after that date is not intended and will not be
construed as updating or confirming such information. PPG u ndertakes no obligation to update any
forward-looking statement.
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� PPG’s Transformation

�

� Current Performance

� PPG Growth Drivers

��� ���
���!�
��	���

6%

54%13%

27%

2001 - $8.1B

8%

74%

11%
7%

2010 - $13.3B *

Optical
Coatings
Chemicals
Glass

Coatings and Optical Segments More Than Doubled in Size and 
Now Represent Over 80% of the Company’s Revenues

Sales in USD

Coatings & Optical = $5B Coatings & Optical = $11B

"* Current 2010 consensus analyst  estimate
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74%

18%

1%
3% 4%

2001 – $8.1B

Improved Geographic Profile with Strong Emerging Re gions Footprint

46%

28%

6%

16%

4%

2010 - $13.3B *

U.S. & Canada

W. Europe

E. Europe

Asia

Latin America

Sales in USD

Emerging Regions = 26%Emerging Regions = 8%

#* Current 2010 consensus analyst  estimate
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Sources: Orr & Boss and Kusumgar, Nerlfi & Growney, Company annual reports 

2008 (~$90B)

Akzo 
Nobel

PPG

ICI

Sherwin 
Williams

DuPont

BASF
Valspar RPM

Nippon

Others, 
48%

2002 (~$65B)

(

Akzo 
Nobel

PPG

Sherwin 
Williams

DuPont

BASF
Valspar RPMNipponKansai

Jotun

Others, 
41%

SigmaKalon

Coatings Market Consolidating, PPG Gaining Share
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Protective 
& Marine

9%

Aerospace
2%

Packaging
2%

Auto 
OEM, 6%
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Sources: Orr & Boss and Kusumgar, Nerlfi & Growney, company reports 

Industry End-Market Mix by 
Dollar Value of Sales (~$90B)

Industry fragmented by end-use market

,

Architectural, 
44%

General 
Industrial, 

29%

Refinish, 8%

30%

70%

Special Purpose Coatings:
• Aerospace
• Automotive OEM
• Auto Refinish
• General Industrial
• Protective & Marine
• Packaging

Architectural 
Coatings

PPG Coatings Sales Mix

PPG a Leader in Special Purpose Coatings; 
Growth Possibilities in Architectural
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42%

28%

30%

-

#2 Global 
Position

#1 Global 
Position

U.S. & 
Canada, 

33%

Western 
Europe, 

34%

Eastern 
Europe, 8%

Asia, 20%

Latin 
America, 5%

PPG Coatings Sales Mix;
Global Leader in 70% of End-Markets

PPG 2010 Geographic Split

#3 Global 
Position

70% of Sales in End-Markets Where PPG 
Holds a Leading (#1 or #2) Global Position

Broad Geographic Footprint, One-third of 
Sales in Emerging Regions
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Coatings Optical & Specialty
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0

’01-’08 CAGR = 14% 
‘01-’10 CAGR = 9%

Sales (US$B)

0

200
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600

800

1,000

1,200

1,400

2006 2007 2008 2009 2010

Coatings Optical & Specialty Total

Millions of USD

+10%

3Q YTD Segment Earnings

Core Segments Quickly and More Than Fully 
Recovered From Recession

Coatings and Optical Segments Deliver Solid 
Sales Growth

* 2010 = Current Analyst Consensus

�����������������

� PPG’s Transformation
� Shift to a more resilient, focused global 

company 

� Coatings, a consolidating industry, along with 
Optical have excellent growth potential

� PPG has leading worldwide positions in all 
coatings end-use markets and Optical

�1

� Current Performance

� PPG Growth Drivers
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PPG 3Q 2010 YTD Sales Bridge (Y-O-Y vs. 2009)

Broad Recovery From 2009 Recessionary Levels

-5% 0% 5% 10% 15% 20% 25% 30%

Glass

Commodity Chemicals

Optical

Arch. EMEA

Industrial Coatings

Performance Coatings

Segment Sales (Y-O-Y vs. 2009) Regional Sales (Y-O-Y  vs. 2009)
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8,500
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3Q09 Price Volume Currency Acq./Div. 3Q10
Millions of USD
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PPG Sales Volume Index - (2008 Base)

Volumes Still ~10% Below 2008 (Pre-Recession) Level s

-20% -15% -10% -5% 0% 5%

Glass

Commodity Chemicals

Optical

Arch. EMEA

Industrial Coatings

Performance Coatings

Segment Volumes (YTD 3Q10 vs. 3Q08)

YTD 3Q10 Regional Volume Trends vs. 3Q08

-20% -15% -10% -5% 0% 5% 10% 15%

U.S./Canada

Europe

Asia/Pacific

L/America
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Rapid Return to Solid Profitability – Natural Gas Re mains Tailwind
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* Mid-range Projection
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Glass Segment Results

Commodity Chemical Segment Results

-20%

-15%

-10%

-5%

0%

5%

10%

15%

0

50

100

150

200

250

300

Q4, 
2008

Q1,  
2009

Q2 Q3 Q4 Q1, 
2010

Q2 Q3

M
ar

gi
n

S
al

es

Sales Margin

% of usage hedged :
2009 – 55%
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PPG Natural Gas Costs ($ per MMBTU)

* Years ‘10 & ‘11 reflect hedges in place prior to 2010
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Solid Q2 & Record Q3, Despite Volumes 10% Below 200 8; Cost Focus Remains

* Adjusted EPS – see presentation appendix for 
reconciliation to reported EPS
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1.15

1.66

1.37

0.19

0.91
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0.70
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New Q3 Record

0
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2009 2010

PPG Restructuring Savings 
Annual Run-Rate ($MM)

Incremental 
$100MM in 2010

Adjusted Earnings Per Share *

� Gradual global industrial recovery 
continues; architectural still  weak

� High incremental PPG margins on 
Y-O-Y volume gains (>70% YTD)

� Lower tax rate due to high growth 
in low tax regions
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24.7%
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20.3%
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PPG Operating Working Capital 
as Percent of Sales

Strong Focus on Cash Continues
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� PPG’s Transformation

�(

� PPG Growth Drivers

� Current Performance & Outlook
� Gradual global industrial recovery resulting in 

partial volume recovery; Still ~10 percent 
below 2008

� Strong operating focus remains for cost / cash

� PPG global footprint aiding EPS results in 
both volume growth and lower tax rate
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Excellent Growth Prospects Remain

13% CAGR (’01 – ’10)
16% CAGR (‘01 – ’08)

Continued Growth Opportunities:
� Continued Product Line 

Extension/Segmentation
� Penetration Rates in Mature 

Regions – Europe
� Further Geographic Expansion

� Asia / Latin America

Optical Products Sales

Drivewear

iRx Polaroid Transitions

Product Segmentation

Definity Fairway

Optical & Specialty Materials Segment Margins
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Balanced Sales Mix; New Technologies Driving OEM Gr owth

8% CAGR (’01 – ’10)
11% CAGR (‘01 – ’08)

Double-Digit Percent Sales Growth

Current Boeing Boeing 787

PPG Sales Content per Airplane

PPG Aerospace Sales Mix – 2009

Aftermarket, 
55%

OEM, 45%
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PPG Market 
Position

PPG ‘05-’09 
CAGR

Automotive OEM #1 66%
General Industrial #2 12%

Packaging #1 18%
Auto Refinish #1 32%

Aerospace #1 24%
Protective/Marine #4 n/a - Acquisition

Architectural #7 74%
Total Coatings #3 (volume) 41%

Many Leading China Market Positions

Industrial Industrial 
Automotive OEMAutomotive OEM
General IndustrialGeneral Industrial
PackagingPackaging
PerformancePerformance
Auto RefinishAuto Refinish
Protective & MarineProtective & Marine
Aerospace Aerospace 
ArchitecturalArchitectural

Performance

Industrial

Broad, Full Coatings Business Portfolio

PPG China Sales Mix (2009)2009 Industry Coatings Demand (Volume)

Akzo 
12%

PPG 
7%

Nippon
6%

Kansai
4%

KCC
3%

Valspar
2%

DuPont
2%

Others
64%

Coatings Industry in Asia Remains Fragmented
(PPG figures exclude India Asian Paints JV)

Sources: PPG Estimates, Frost & Sullivan, Barclays2008 Sales

PPG Asia 3Q ’10 YTD Sales Growth ~ 30%

North  /  
South 

America
25%

Europe
34%

Asia
35%

Other
6%

Asia the Largest Global Coatings Region
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2007

2011

= 500 Planes Developed Regions

Global Airplane Fleet

2014

+10%

+14%

Double-digit Growth in Installed Aftermarket Base, Driven by Emerging Regions

Global Automobile Fleet

= 25,000 Cars Developed Regions

Year

Source: Global Insights

= 25,000 Cars Emerging Regions

+11%

+10%

= 500 Planes Emerging Regions
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Millions of USD ��

SigmaKalon 
Acquisition

Considerable Cash Available for Earnings Growth

2005 – 2007 (3 year) AverageLegend:

Cash from Nov. 
2010 Debt 
Offering

Current Cash BalanceStep Change in PPG 
Cash From Operations
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� Transformation Successful
� Stronger, more focused and resilient company
� Global scale and growth opportunities

� Quick and Strong Earnings Improvement
� Gradual volume recovery
� High operating leverage
� Near-term catalysts – Commodity Chemicals, Natural gas

� Growth Platforms
� Optical / Aerospace
� Asia
� Growing Aftermarkets
� Cash generation & deployment
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2010 2009 2008

$$ EPS $$ EPS $$ EPS

Net Income Attributable to 
PPG as Reported

$262 $1.58 $159 $0.96 $117 $0.70

Business Restructuring 
Charge

- - - - 110 0.67

Gain on Divestiture of 
Automotive Glass and 
Services Business

- - - - (3) (0.02)

Net Charge for Asbestos 
Settlement

2 0.01 2 0.01 3 0.02

Adjusted Net Income $264 $1.59 $161 $0.97 $227 $1.37

Third Quarter

Amounts in Millions of USD except EPS �"
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2010 2009 2008

$$ EPS $$ EPS $$ EPS

Net Income Attributable to 
PPG as Reported

$272 $1.63 $146 $0.89 $250 $1.51

Auto Glass & Services 
Depreciation catch-up

- - - - 11 0.07

Auto Glass & Services 
Divestiture benefits costs

- - - - 12 0.07

Net Charge for Asbestos 
Settlement

2 0.01 2 0.02 2 0.01

Adjusted Net Income $274 $1.64 $148 $0.91 $275 $1.66

Second Quarter

Amounts in Millions of USD except EPS �#
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2010 2009 2008

$$ EPS $$ EPS $$ EPS

Net Loss/(Income) Attributable 
to PPG as Reported

$30 $0.18 $(111) $(0.68) $100 $0.61

Business Restructuring - - 141 0.86 - -

Acquisition-Related Costs - - - - 89 0.54

Change in U.S. Tax Law (U.S. 
Patient Protection and 
Affordable Care Act)

85 0.51 - - - -

Net Charge for Asbestos 
Settlement

2 0.01 2 0.01 - -

Adjusted Net Income $117 $0.70 $32 $0.19 $189 $1.15

First Quarter

Amounts in Millions of USD except EPS �(


