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Forward-Looking Statement
Statements contained herein relating to matters that are not historical facts are forward-looking statements 
reflecting PPG’s current view with respect to future events and financial performance. These matters 
involve risks and uncertainties that may affect PPG’s operations, as discussed in PPG’s filings with the 
Securities and Exchange Commission pursuant to Sections 13(a), 13(c) or 15(d) of the Securities 
Exchange Act of 1934, as amended, and the rules and regulations promulgated thereunder. Accordingly, 
many factors may cause actual results to differ materially from the forward-looking statements contained 
herein. Such factors include increasing price and product competition by foreign and domestic competitors, 
fluctuations in cost and availability of raw materials and energy, the ability to maintain favorable supplier 
relationships and arrangements, economic and political conditions in international markets, foreign 
exchange rates and fluctuations in such rates, integration of acquisitions and achievement of expected 
synergies therefrom, the impact of environmental regulations, unexpected business disruptions, and the 
unpredictability of existing and possible future litigation, including litigation that could result if the asbestos 
settlement discussed in PPG’s filings with the Securities and Exchange Commission does not become 
effective.  However, it is not possible to predict or identify all such factors.  Consequently, while the list of 
factors presented here is considered representative, no such list should be considered to be a complete 
statement of all potential risks and uncertainties.  Unlisted factors may present significant additional 
obstacles to the realization of forward-looking statements. Consequences of material differences in results 
compared with those anticipated in the forward-looking statements could include, among other things, 
business disruption, operational problems, financial loss, legal liability to third parties and similar risks, any 
of which could have a material adverse effect on PPG’s consolidated financial condition, operations or 
liquidity. All information in this presentation speaks only as of June 12, 2008, and any distribution of this 
presentation after that date is not intended and will not be construed as updating or confirming such 
information.
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Agenda

W.H. Hernandez
� 1Q08 Results
� Cash Generation and Uses

C.E. Bunch
� PPG’s Transformation
� Economic Conditions
� Growth Drivers
� Strategic Focus
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First Quarter 2008 Sales
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Currency

1Q08Acquisition

1Q07

Broad-Based Growth

Pricing Volume

• Pricing and Volume 
up 5 percent despite 
challenging markets

• 11 of 13 business 
units delivered 
organic growth

• Coatings and Optical 
Products sales up 
� 50 percent
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NOTE:  Earnings per share for 1Q07 excludes $0.03 asbestos settlement-related costs, for 1Q08 excludes $0.54 
SigmaKalon acquisition-related costs.  See GAAP reconciliation in the appendix.

• 5 percent earnings per 
share growth excluding 
non-recurring tax itemsU

S
$

1Q07 1Q08

+5%

Continuing Operations

First Quarter 2008 Adjusted EPS*
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• Geographic diversity 
and strong, resilient 
growth drivers offset 
weaker end-markets.

U
S

$

1Q07 1Q08

+17%

Double-Digit Earnings Growth

First Quarter 2008 Segment Earnings
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• � 30 percent increase 
in EBITDA.

• $100MM+ increase 
during seasonally 
slow quarter.

• Reflection of business 
growth.U

S
$ 
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1Q07 1Q08

~30%

First Quarter 2008 EBITDA*

NOTE: * EBITDA is a non-GAAP financial metric.  Please refer to reconciliation in the appendix to the most closely correlated 
GAAP measure.

Continuing Operations
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� 1Q08 Cash From Operations increased 
$150MM year over year.

� 2008 Likely Cash Uses:
� Capital Expenditures (Maintenance/Organic) –

between $300MM and $400MM (midrange $350MM)
� Debt Repayment –

between $250MM and $450MM (midrange $350MM)
� Dividend Payments –

(estimated $350MM)
� Bolt-On Acquisitions –

???
� Share Repurchases –

offset dilution

� SigmaKalon is a strong, consistent cash 
generator.

Estimated 
total:

~$1.1B

Uses of Cash, 2008
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Agenda

� PPG’s Transformation

� Economic Conditions
� End-Markets
� Regions
� Inflation

� Growth Drivers

� Strategic Focus



>80% of Sales from Coatings, Optical & Specialty Materials

Performance, Industrial & Architectural EMEA Coatings

Reported Sales

Optical & Specialty Materials

Commodity Chemicals
Glass

2001 2006 1Q08

PPG’s Transformation
A Stronger, More Focused Portfolio

12

56% 66% 81%
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PPG’s Transformation
A Broader Geographic Footprint
2001 2006 1Q08

U.S. & Canada W. Europe Asia E. Europe R.O.W.

Total Reported Sales

55% of Sales Outside United States & Canada

76% 70% 45%
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PPG’s Transformation
A More Diverse Coatings Presence

1Q08

Only One-Third of Coatings Sales in U.S. & Canada
Combined PPG Coating Segments Sales

U.S. & 
Canada

Western 
Europe

Asia

Eastern 
Europe

ROW

2001

U.S. & 
Canada

Western 
Europe 32%

64%



Architectural 
Coatings

Architectural 
Glass
(Performance Glazings)

Auto OEM 
Coatings

Auto OEM 
Glass

Rest of 
PPG

15

PPG’s Transformation
Less Exposure to Single Market, Region

2001

30%

1Q08

U.S./Canada Architectural, Auto OEM SBUs Only 15%
Total PPG Reported Sales

Architectural, Automotive OEM

15%

70% 85%85%
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1Q08 U.S. Industry Growth 
Trends

Economic Conditions
Weakening in U.S. End Markets

Housing 
Starts

Auto 
Production

Non-
Res. 

Constr.



PPG U.S./Canada 
Volume Growth

PPG Volumes in These Businesses Decline Only 5%
17

1Q08 U.S. Industry Growth 
Trends

Housing 
Starts

Auto 
Production

Non-
Res. 

Constr.

Economic Conditions
Strong PPG Portfolio Offsets Weakness

Auto OEM & 
Architectural

Total 
PPG

Businesses
Outperforming 
End-Markets

Stable 
Y-O-Y

Volumes
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Economic Conditions
6% Growth Outside U.S. / Canada

Total Reported Sales

Strong Growth Remains in Majority of Portfolio

55% of Sales Are Non-
U.S. & Canada

45% of Sales Are U.S. 
& Canada0%

2%

4%

6%

1Q08

PPG Volumes Outside
United States & Canada
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Economic Conditions
Higher PPG Prices Offset 85% of Inflation

U
S

$ 
(m

ill
io

n
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Other 
Costs

Pricing

Energy

Coatings 
Raw 

Materials

Freight

• Q1 inflation � $80MM

• Q1 higher selling 
prices � $70MM

$65 Million of Inflation Increases Stem from Energy
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Economic Conditions
Natural Gas & Raw Materials Impact

� Second Quarter
� Natural gas: � $10.50/MMBTU

� Coatings raw materials: up 2 to 
4 percent (no change versus prior 
guidance)

� Second Half of 2008
� Natural gas: about one-third of 

needs hedged at � $8.50/MMBTU

� Coatings raw materials: up 4 to 
6 percent
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21
$1 Billion in Cash Over Four Years

U
S

$ 
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Economic Conditions
Commodity Chemicals Prices Increasing

ECU Pricing Cash Flow, 2004-2007



� Growth Drivers: 
� Aerospace
� Protective & Marine 

Coatings
� Optical & Specialty 

Materials
�� Emerging RegionsEmerging Regions

22
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Growth Drivers
40% of Company Driving High Growth

Reported Sales

1Q08 Average Growth of About 15%
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Projected 
2008 PPG Sales

Growth Drivers
’08 Growth Drivers Equal 2/3 of 2001 Sales

2001 PPG 
Sales

Growth 
Drivers
� 15% Growth 

Drivers
� 40%

Reported Sales

� 85%
� 60%

$8B USD
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Growth Drivers
Transitions Optical Grows 25% in 1Q08

• 2008: Successful 
introduction of “ Gen VI”
Transitions lens product

• Growth of 20 percent 
with two largest retail 
chains

• Sponsorship of PGA 
event in Tampa

1Q07 1Q08

Transitions Optical Sales
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Growth Drivers
Transitions Optical Advertising



� Well-positioned in 
new OEM programs 
(e.g., Boeing 787)

� Balanced portfolio 
(OEM & Aftermarket)

Growth Drivers
Strong Aerospace Growth Continues

26

2003 2004 2005 2006 2007

17% Sales 

CAGR



� Favorable market 
dynamics for 
continued growth

� SigmaKalon more 
than doubles size

Growth Drivers
Stronger Presence in Protective & Marine

27

2004 2005 2006 2007

85% Sales CAGR 

(excluding SK)



� Solid profits in all 
regions 

� Positioned for 
continued growth

Growth Drivers
Emerging Region Sales Nearing $3B

28

2004 2005 2006 2007

27% Sales 

CAGR
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Strategic Focus
SigmaKalon Integration On Track

� Integration – well underway

� Realizing synergies – $25MM-
75MM in first year (middle of 
range likely)

� Raw material inflation 
mitigation – $20MM-40MM in 
first half of 2008 (add-on to 
synergies)

� Capital spending avoidance –
$20MM-30MM due to business 
growth
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Strategic Focus
Strong Growth for Arch. Coatings EMEA

U
S

$ 
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• First quarter sales up 
18 percent

• Organic volumes and prices 
both up low- to mid-single-
digit percentages

1Q07 1Q08

+18%

Strong Performance by Former SigmaKalon

Sales
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• Strong end-market 
demand in protective 
& marine coatings

• Consistent industrial 
coatings activity level

1Q07 1Q08

+20%

Strategic Focus
SigmaKalon Strengthens Industrial, 

Protective & Marine, and Architectural Asia

Continued Growth Driven by Technology and End-Markets
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Strategic Focus
Auto Glass & Services Transaction

� Preparing business for 
re-marketing.

� Prospects of completing 
transaction in 2008 are 
encouraging.

� Expecting appropriate 
value for the business.
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Conclusion

� Continuing to transform company for growth, 
strength in today’s economic environment.

� Improved Geographic Footprint

� Enhanced Business Portfolio

� High Growth Prospects

� Delivering strong financial performance.
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Questions & Answers

� People in New York:
� Please wait until you have a microphone before asking 

a question.

� Teleconference Participants:
� To ask a question, dial *1. The teleconference moderator 

will manage the queue.

� Webcast Participants:
� To ask a question, submit it in writing in the webcast 

window allotted for questions.
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Adjusted EPS Reconciliation

All amounts in U.S. Dollars 2007 2008

Earnings per common share (EPS) 1.17 0.61

Unusual Charges:

+ Acquisition Related Expenses (a) 0.54

+ Proposed Asbestos Settlement (b) 0.03

Discontinued Operations:

- Income from Discontinued Operations 0.11 0.08

Adjusted EPS - Continuing Operations 1.09 1.07

37

(a) Includes expense of $94MM (pre-tax) for flow –through cost of sales of step up to fair value of the inventory related 
to SigmaKalon acquisition.  Includes $23MM (pre-tax) for the write-off of in-process R&D related to SigmaKalon 
acquisition.

(b) Includes $9MM (pre-tax) for the change in fair value of stock to be transferred to the proposed asbestos settlement 
trust and increase in net present value of the future payments to be made to the trust.



Amounts in MM U.S. Dollars 2007 2008

Income from Continuing Operations 176 87

Unusual Charges:

+ Acquisition Related Expenses (a) 117

+ Proposed Asbestos Settlement (b) 9

Depreciation, Amortization, Interest & Income Taxes:

+ Interest 22 66

+ Income Taxes 57 49

+ Depreciation 78 107

+ Amortization 14 34

Earnings before Interest, Taxes, Depreciation and 
Amortization (EBITDA) 356 460

38

(a) Includes expense of $94MM (pre-tax) for flow –through cost of sales of step up to fair value of the inventory related to 
SigmaKalon acquisition.  Includes $23MM (pre-tax) for write-off of in-process R&D related to SigmaKalon acquisition.

(b) Includes $9MM (pre-tax) for the change in fair value of stock to be transferred to the proposed asbestos settlement trust 
and increase in net present value of the future payments to be made to the trust.

Reconciliation to EBITDA


